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Like many classic stories, Roald Dahl's Charlie and the Chocolate Factory illustrates simple rules that map surprisingly well
onto markets. Investors and the children in Dahl's book are essentially chasing the same thing: chocolate in one case, returns
in the other. The goal is the same but what separates winners from losers is the path they take to reach it.

Each child’'s behaviour leads directly to an appropriate outcome: Augustus Gloop's greed literally drags him into the
machinery, while Charlie’s humility, thoughtfulness and unassuming nature earn him the keys to the factory. Patience and
modesty are usually rewarded over time; greed and the relentless hunt for quick wins tend to end badly.

This is the lens through which we view investments like Orion and Ulker, two prominent confectionery businesses operating
in Asia and Turkey.

Orion and Ulker' - quietly compounding in confectionary

Orion and Ulker hold strong market positions in their respective regions supported by well-established brands that have
been successfully distributed locally over many years.

What makes these investments attractive in our view is not the pursuit of innovation but the stability of proven business
models; these companies only need to keep doing what they have mastered for years to guarantee strong returns for
shareholders.

We like these companies because they offer dependable, enduring products with broad appeal that customers value in their
everyday lives. While consumer preferences can shift over time, both Orion and Ulker have demonstrated consistent
popularity and strong value-for-money perceptions over many years; we see no reason to expect this to change anytime
soon.

Anecdotally, Orion’'s famous Choco Pie, a chocolate-covered, marshmallow-filled snack that dominates the Asian market, has
become so popular regionally that some economists and analysts have playfully suggested establishing a ‘Choco Pie Index’,
similar to the Big Mac Index, to reflect consumer spending and economic patterns across Asia.

Stable demand and pricing power

The strong demand for these snacks and their relatively affordable pricing allows both companies to handle fluctuations in
raw material costs efficiently, by adjusting prices, when necessary, to protect margins without compromising sales. For
example, Ulker managed to maintain a compounded annual growth rate of volumes of approximately 1.3% over the past
four years despite hyperinflationary currency pressures that drove average selling prices up by about 70% per annum during
the same period (2021-2025)2.

In a normalised base case, we estimate that both companies are trading at single-digit PE ratios, implying an earnings yield
above 10%. Both companies are financially robust, with strong balance sheets that position them well to withstand potential
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at any time without notice. This information should not be construed as a recommendation to purchase or sell any security.
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downturns or market vulnerabilities. In the case of Orion, a stake in LigaChem Biosciences trading on the market for a value
equivalent to over 30% of Orion’s market capitalisation®, adds an extra layer of financial strength.

Both companies have well-established brands and are deeply rooted in carefully selected regions, whose tastes and
marketing dynamics they know well and where they already enjoy strong reputations. They are not rushing into markets
with very different preferences or risking capital on potentially unprofitable expansions. Orion, the more geographically
diversified of the two, is instead building its Indian presence slowly and cautiously through organic, tightly controlled
investment, combining imported or adapted Korean hero brands with India-specific products and formulations to ultimately
reach a very broad customer base.

Excitement vs endurance

Selling chocolate bars and pastries might not sound as thrilling as creating the next world-changing Al model, but the risks
involved in pursuing that path are more than we're ready to take on. Chocolates, on the other hand, are timeless favourites
- simple, dependable, and something people will keep buying which makes the business models of the producers
sustainable.

The recent increase in equity market valuations has largely been driven by large growth stocks, fuelled by low-cost capital,
rapid technological advances, and early optimism surrounding emerging technologies. This heavy concentration in large
growth companies - whose valuations are particularly sensitive to reflexive dynamics due to their distant earnings - has
effectively absorbed much of the market's overall equity risk premium, setting up an interesting test for investors.

For many investors, value investing may appear less exciting than growth investing, which is a perfectly valid view and
approach to the markets. However, history shows that, over time, the ability to identify and invest in companies capable of
delivering returns above the risk-free rate remains one of the most effective ways to build long-term wealth. A meaningful
test for the markets is now approaching, as we enter a period where risky assets are offering returns comparable or in some
cases lower than those of risk-free instruments.

As we wait to see how this plays out, we can be certain of one thing: people will keep eating chocolate.

Key Information

No investment strategy or risk management technique can guarantee returns or eliminate risks in any market
environment. Past performance is not a guide to the future. The prices of investments and income from them may fall as
well as rise and investors may not get back the full amount invested. Forecasts and estimates are based upon subjective
assumptions about circumstances and events that may not yet have taken place and may never do so. The statements and
opinions expressed in this article are those of the author as of the date of publication, and do not necessarily represent
the view of Redwheel. This article does not constitute investment advice and the information shown is for illustrative
purposes only.

CONTACT US

Please contact us if you have any questions or would like to discuss any of our strategies.
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Disclaimer

Redwheel ® and Ecofin ® are registered trademarks of RWC Partners Limited ("RWC"). The term "Redwheel” may include any
one or more Redwheel branded regulated entities including, RWC Asset Management LLP which is authorised and regulated
by the UK Financial Conduct Authority and the US Securities and Exchange Commission (“SEC"); RWC Asset Advisors (US)
LLC, which is registered with the SEC; RWC Singapore (Pte) Limited, which is licensed as a Licensed Fund Management
Company by the Monetary Authority of Singapore; Redwheel Australia Pty Ltd is an Australian Financial Services Licensee with
the Australian Securities and Investment Commission; and Redwheel Europe Fondsmaeglerselskab A/S ("Redwheel Europe”)
which is regulated by the Danish Financial Supervisory Authority.

Redwheel may act as investment manager or adviser, or otherwise provide services, to more than one product pursuing a
similar investment strategy or focus to the product detailed in this document. Redwheel and RWC (together "Redwheel
Group”) seeks to minimise any conflicts of interest, and endeavours to act at all times in accordance with its legal and
requlatory obligations as well as its own policies and codes of conduct.

This document is directed only at professional, institutional, wholesale or qualified investors. The services provided by
Redwheel are available only to such persons. It is not intended for distribution to and should not be relied on by any person
who would qualify as a retail or individual investor in any jurisdiction or for distribution to, or use by, any person or entity in
any jurisdiction where such distribution or use would be contrary to local law or regulation.

This document has been prepared for general information purposes only and has not been delivered for registration in any
jurisdiction nor has its content been reviewed or approved by any regulatory authority in any jurisdiction.

The information contained herein does not constitute: (i) a binding legal agreement; (ii) legal, regulatory, tax, accounting or
other advice; (iii) an offer, recommendation or solicitation to buy or sell shares in any fund, security, commodity, financial
instrument or derivative linked to, or otherwise included in a portfolio managed or advised by Redwheel; or (iv) an offer to
enter into any other transaction whatsoever (each a “Transaction”). Redwheel Group bears no responsibility for your
investment research and/or investment decisions and you should consult your own lawyer, accountant, tax adviser or other
professional adviser before entering into any Transaction. No representations and/or warranties are made that the
information contained herein is either up to date and/or accurate and is not intended to be used or relied upon by any
counterparty, investor or any other third party.

Redwheel Group uses information from third party vendors, such as statistical and other data, that it believes to be reliable.
However, the accuracy of this data, which may be used to calculate results or otherwise compile data that finds its way over
time into Redwheel Group research data stored on its systems, is not guaranteed. If such information is not accurate, some
of the conclusions reached or statements made may be adversely affected. Any opinion expressed herein, which may be
subjective in nature, may not be shared by all directors, officers, employees, or representatives of Redwheel Group and may
be subject to change without notice. Redwheel Group is not liable for any decisions made or actions or inactions taken by
you or others based on the contents of this document and neither Redwheel Group nor any of its directors, officers,
employees, or representatives (including affiliates) accepts any liability whatsoever for any errors and/or omissions or for any
direct, indirect, special, incidental, or consequential loss, damages, or expenses of any kind howsoever arising from the use
of, or reliance on, any information contained herein.

Information contained in this document should not be viewed as indicative of future results. Past performance of any
Transaction is not indicative of future results. The value of investments can go down as well as up. Certain assumptions and
forward looking statements may have been made either for modelling purposes, to simplify the presentation and/or
calculation of any projections or estimates contained herein and Redwheel Group does not represent that that any such
assumptions or statements will reflect actual future events or that all assumptions have been considered or stated. There can
be no assurance that estimated returns or projections will be realised or that actual returns or performance results will not
materially differ from those estimated herein. Some of the information contained in this document may be aggregated data
of Transactions executed by Redwheel that has been compiled so as not to identify the underlying Transactions of any
particular customer.



No representations or warranties of any kind are intended or should be inferred with respect to the economic return from,
or the tax consequences of, an investment in a Redwheel-managed fund.

This document expresses no views as to the suitability or appropriateness of the fund or any other investments described
herein to the individual circumstances of any recipient.

The information transmitted is intended only for the person or entity to which it has been given and may contain confidential
and/or privileged material. In accepting receipt of the information transmitted you agree that you and/or your affiliates,
partners, directors, officers and employees, as applicable, will keep all information strictly confidential. Any review,
retransmission, dissemination or other use of, or taking of any action in reliance upon, this information is prohibited. Any
distribution or reproduction of this document is not authorised and is prohibited without the express written consent of
Redwheel Group.

The risks of investment are detailed in the Prospectus and should be considered in conjunction with your investment adviser.
Please refer to the Prospectus, Key Investor Information Document (UCITS KIID), Key Information Document (PRIIPS KID),
Summary of Investor Rights and other legal documents as well as annual and semi-annual reports before making investment
decisions; these documents are available free of charge from RWC or on RWC's website: https://www.redwheel.com/ and
available in local languages where required. RWC as the global distributor has the right to terminate the arrangements made
for marketing Redwheel Funds in certain jurisdictions and to certain investors. Redwheel Europe is the sub-distributor of
shares in Redwheel Funds in the European Economic Area ("EEA") and is regulated by the Danish Financial Supervisory
Authority. This document is not a solicitation or an offer to buy or sell any fund or other investment and is issued in the UK
by RWC and in the EEA by RW Europe. This document does not constitute investment, legal or tax advice and expresses no
views as to the suitability or appropriateness of any investment and is provided for information purposes only. The views
expressed in the commentary are those of the investment team.

Funds managed by Redwheel are not, and will not be, registered under the Securities Act of 1933 (the "Securities Act”) and
are not available for purchase by US persons (as defined in Regulation S under the Securities Act) except to persons who are
“qualified purchasers” (as defined in the Investment Company Act of 1940) and “accredited investors” (as defined in Rule
501(a) under the Securities Act).

This document does not constitute an offer to sell, purchase, subscribe for or otherwise invest in units or shares of any fund
managed by Redwheel. Any offering is made only pursuant to the relevant offering document and the relevant subscription
application. Prospective investors should review the offering memorandum in its entirety, including the risk factors in the
offering memorandum, before making a decision to invest.

Redwheel Funds is a Luxembourg domiciled UCITS SICAV authorised by the CSSF and recognised in the UK under the
Overseas Funds Regime. It is not authorised by the UK Financial Conduct Authority. UK investors will not have access to the
UK Financial Ombudsman Service (FOS) or the Financial Services Compensation Scheme (FSCS) in respect of or in the event
that the Redwheel Funds’ Management Company or Depositary and Administration Agent (As defined under the Offering
Document of Redwheel Funds) is unable to meet its liabilities to investors. UK investors may contact the Management
Company which will, on request, provide details of how to make a complaint and how to access any applicable out of court
complaints procedures in Luxembourg.



